
PCI Compliance 

Every merchant, no ma�er 

how large or small, must be 

PCI Compliant. How do you 

become PCI Compliant?  

The first step is to complete 

your ANNUAL PCI SAQ via 

online from ControlScan 

(ASV). You should be re-

ceiving e-mails from Con-

trolScan le-ng you know 

that you need to log on and 

complete your PCI         

Compliance.  

If you have not received 

this e-mail, or want to 

check on your PCI Compli-

ant status  contact us today 

and we’ll help get you on 

your way to being PCI   

Compliant! 

schmooze news 

Dear Valued and Appreciated Customer! 

As always, we will continue to adapt to keep ahead of our industry to better serve you and  

your credit card processing needs.  

Thank you for your patronage and loyalty. We appreciate you and your business! 

schmooze inc.                    

employee & contact         

information: 

Ryan Wert                                                            

E-Mail: rwert@schmoozeinc.com 

Donna Ostrander                                              

E-Mail: donna@schmoozeinc.com 

Gary LaTulippe                                              

E-Mail: gary@schmoozeinc.com 

schmooze inc.                                  

300 First Avenue                             

Red Lion, PA 17356                      

Local: 717-246-8896                        

Fax: 717-417-2536                          

Website: 

www.schmoozeinc.com               
schmooze inc. is an agent of Nationwide Payment Solutions  

We recommend….DenMark Business Solutions 
Source: Denmark Business Solutions & schmooze inc. 

We at schmooze inc. 

would like to introduce you 

to one of our valued pre-

ferred partners, DenMark 

Business Solutions, Inc.  

Our experiences with Den-

Mark have been very posi-

tive and have helped save 

us significant dollars on 

our telecom costs. 
 

DenMark Business Solu-
tions, Inc is a telecommu-
nications consulting com-
pany that specializes in 
providing customer service 
in the telephony indus-
try.  DenMark becomes a 
single point of contact for 
all your requirments.  This 
means if you have needs 
for local services, long dis-
tance, data/internet, VOIP, 
cellular (including acces-

sories), telephone equip-
ment, cabling, or perhaps 
conference calling; they 
can provide a solution to 
you.  The best part is that 
since DenMark is the Bro-
ker for ALL Telecom ser-
vices, they provide contin-
ued customer service at 
no charge to you. 

Some of their clients, in-

cluding schmooze are: 

Bellomo & Associates, 

Batteries Plus, Buccaneer 

Data Services, Farmers 

First, Thornton Chevrolet, 

and York County SPCA to 

name a few. DenMark has 

been in business for 10 

years in Central PA with 

staff having a combined 

50 years of telecommuni-

cation experience.   

Contact them today to set 
up an appointment to 
meet with you to discuss 
how DenMark can help 
you with your telecom is-
sues & cost savings. 

 

www.denmarkbusinesssolutions.com 

Mark Dixon:  

mdixon@denmarkbusinesssolutions.com 

Kimberly Grogg: 

kgrogg@denmarkbusinesssolutions.com 
 

 

Testimonial: 

“DenMark did an excellent 
job in helping us save signifi-
cant dollars on our telecom 

costs. Our experience was a 
positive one and we recom-

mend any business that uses 
a telephone service, cellular, 
and/or internet to give Den-

Mark a call today.” 

 – Ryan Wert,        
schmooze inc. 

schmooze inc. has partnered up with a local vendor, CTech Solutions, to provide new and existing custom-

ers a Point-of-Sale called PC America! PC America is a complete POS and Back Office Solution for Retail 

Stores and/or Restaurants. Some of the key features are: 

 - Full-Featured Inventory Tracking System 

 - Customizable Hardware (Touch Screen, Scanner, Etc.), you can choose     

   what you want! 

 - It has the capability to grow with your business. Whether you have a small   

   store/restaurant or a large, multi-location business...this is the POS for you! 

 - Local Training, Deployment, and Support through CTech Solutions.  

Contact us today for more details and/or to schedule a Demo!  

Interested in a Point-of-Sale? Look no further! 
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